
The Life Insurance
Professional

A  V A L U A B L E  M E M B E R  O F  Y O U R
E S T A T E  P L A N N I N G  T E A M

You are used to doing just about everything
yourself…or trying to become an instant
expert by reading the latest article on the
hottest subject. Still, when it comes to your
financial affairs, it may be more effective,
efficient, and profitable to assemble a team of
professional advisors. A team of professional
advisors can consult and guide you in the
management of personal finances.

Where are these people? They are all
around. There is a wealth of business,
financial, tax, insurance, and estate planning
expertise readily available. Tapping into
these resources is a matter of knowing
where to look and how to get started. 

Here are four key players you should consider
including on your team of professional advisors:

Attorney 
You need more than a generalist. Your
attorney should specialize in estate planning
and also be available to consult with you on
questions of asset ownership, best-choice
business form, succession planning,
liability, contract review, and employee
contracts, etc.

Key: Build a relationship with your attorney
so you can simply pick up the phone when
you have a question.

Drawback: Make sure you know the costs
(including payment schedule) and make
sure the results more than outweigh the
price you pay.

Accountant

Once again, you need someone who knows
and understands estate planning strategies,
specifically ways to minimize the estate tax
burden. Your accountant should be able to

When was the last time
you met with your team of
professional advisors to help
you with a key financial
decision? If you are like most
people, the answer is:“What
team of professional advisors?”

help “read” your books more effectively and
translate raw data into information that will
help plot areas of profit and loss and turn
planning into more than “dart-board”
decision making. Just as important, your
accountant will be able to show you ways to
manage your tax liability. In short, your CPA
must save you money.

Key: To get the best value from your accountant,
do not make the mistake of meeting just
once a year, before tax time. Instead, give
your accountant the opportunity to work
with you all year long.

Drawback: Sometimes, you end up with
duplication of services between your attorney
and CPA. An ideal alternative may be a CPA
who is also an attorney. Please note that in
some states (e.g., South Dakota) it is illegal
for a CPA to practice law and vice versa.

An Officer at Your Financial
Institution
This person’s role is to help keep your cash
flow flowing — and to do so at a favorable rate.
Also, depending on its size, many institutions
provide a wealth of other services, often at
minimal or no charge.

Key: Keep in mind that loan decisions are
based half on financial standing, half on
personality. Therefore, it is crucial that you
be on good terms with the folks who can
meet your cash needs.

Drawback: You must take a proactive role in
developing the relationship.

An Insurance Professional
Most people think an insurance agent’s job is
to sell insurance. His or her actual role is that
of a problem “solver” — a trained, licensed



professional who can show you how to
meet a variety of long-term financial goals.

Specifically, your insurance professional can:

■ Coordinate business and personal
affairs. Your personal and business
matters may be closely intertwined
and, in most cases, should be
addressed simultaneously. Needs
include family decisions in succes-
sion planning, as well as estate and
retirement planning. Your insurance
agent can help coordinate a program
that reflects your needs and goals.

■ Serve as the “quarterback” of your
team. Insurance agents are trained to
see the big picture and will work
with your other advisors in the
creation of a professional team.  

Where Do You Begin?
At New York Life, we believe in and
practice the team concept of estate
planning. Our agents will evaluate your
needs and  provide solutions along with
the recommendations of other team
members. Contact your New York Life

agent for more information about the
products and services they offer.
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